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Performance Highlights
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The Energy (Gas), Transportation, and Public Works sectors in the Social Infrastructure Business 

performed well. Meanwhile, net sales remained in line with the previous year, reflecting the completion 

of large projects from the prior fiscal year and the slower-than-expected ramp-up of certain large 

projects, particularly in the Electric Power field, awarded in the current fiscal year.

Executive Summary

Performance Highlights | 2nd Quarter (1H) FY’27/3

¥8.43 bn

YoY  (0.8)%

¥1.18 bn

YoY  +7.5%

14.0 %

YoY  +1.0 pt

• The Social Infrastructure Business remained solid. Net sales were flat YoY due to the 

completion of large projects and a slower-than-expected ramp-up of newly awarded projects.

• The shift toward high-value-added domains, including Data Management, AI-related business, 

and Consulting, drove profitability improvement, resulting in record-high operating income and 

operating income margin.

• Several large-scale projects, including in the Electric Power field, are scheduled to start 

development from 2H onward. Full-year guidance remains unchanged, with a target of 

achieving record-high results for the fourth consecutive year.

Supported by pricing improvements and an increasing amount of high-value-added projects resulting 

from portfolio transformation under the new medium-term management plan, the gross profit margin 

reached a record 31.9% for the first half, leading to record-high operating income and operating 

margin.

Progress of the Medium-Term Management Plan

57 people

- Expanded proposals and project-winning 

activities across our Three Focus Smart City 

Areas: Energy, Transportation, and Urban 

Development

| National Research Institute

for Earth Science and Disaster Resilience

| Nachikatsuura Town in Wakayama

- Supporting high-value-added projects, including 

Data Management and Agile Development

| Tokyo Gas Co., Ltd.

Next-Generation SI Business

- Launch of Refagram, an FDE-driven corporate 

value visualization and structuring service

- Held an offer ceremony in October 2026 

for new graduates scheduled to join the 

Company in April 2027.

P.20

P.25

P.22

P.23

4

- Expanded D×D Leap Service Portfolio and 

offered it with AI Data Management Service
P.24

Offering-Based Business

Human Capital

Net Sales

Operating Income

Net Sales Operating Income OP Margin
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DX for renewable energy
asset inspection

Renewable energy 
forecasting & facilities

Energy Value Chain

Progress on the Growth Strategy | Growth Scenario for the Energy Business

・ DERMS: Growing GX demand driven by decarbonization and the full-scale expansion of renewable energy

・ Supply-Demand Balancing & Power Market Trading: Capturing new business opportunities across the expanding energy value chain

・ Energy Management: Strengthening offerings to address rising power demand from AI and semiconductors, and the rush to 

construct data centers

DERMS

From identifying latent needs to offering-based proposals

5

もう1回

Supply-Demand Balancing 
& Power Market Trading

Energy Management

For Commercial & Industrial CustomersFor Energy Resource Aggregators

Utility power infrastructure Utility supply-demand balancing

Growth in AI & semiconductor demand
and rapid expansion in data centers

Large-Scale Projects 

Launching from 2H

Energy resource aggregator

Battery energy storage/vpps 

Microgrids Data center

Expanding data center business 

opportunities through strategic alliances

* DERMS: Distributed Energy Resource Management System

Rising interest in energy efficiencyGrowing demand for DERMS

Renewable energy optimization / Decarbonization & GX

Power Generation
Transmission
& Distribution

Supply-Demand
Balancing

Retail Consumption

Emerging

Growth Areas

Next-Generation 

Energy

Our Established 

Areas of Expertise

Selected Projects

Selected Projects

Grid control digitalization

Distribution control
automation

Customer management
systems

Smart meter

HEMS
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Progress on the Growth Strategy | Business Environment & Our Strategic Response

・ Positioning AI not as a risk, but as a driver of value creation. Enhancing profitability through a shift toward upstream  

activities and improved development productivity, while creating new business opportunities through AI-driven businesses.

・ Portfolio transformation progressed, with Data Management / AI-related projects* expanding to  approx. 40% of total projects.
* Data Management projects and projects applying AI-driven development to any phase of delivery (including partial application of AI). Duplicate projects are counted once.

6

｜Key Investor Questions

Threats

Risk of engineer 

replacement by AI

In-house system 

development by clients

Rising costs associated 

with AI development

Shift toward upstream 

processes

Improved development 

productivity

Creation of

AI businesses

Enhancing the service portfolio of DxD Leap, a data management service.

Launch of AI data management services.

Accelerating the development of consultants and project managers to expand high-

margin projects.

Centralized governance by the AI Business Promotion Department

(quality, cost, and governance).

Engineers focused solely on development face a higher risk of replacement. Strengthening 

the development of consultants and project managers who can manage both people and AI.

Company-wide deployment of Claude Code and enhanced development productivity 

through AI utilization. AI-driven development projects are steadily expanding.

Supporting clients' in-sourcing needs through FDE-style support in upstream 

processes. Launch of Refagram, an FDE-based corporate value visualization service.

｜Our Response & Initiatives

Opportuni

-ties

Shift engineer value

toward quality

Strengthen co-creation

support capabilities

Establishment of 

a dedicated AI organization

Strengthen proposals through 

maximum AI utilization

Strategic AI utilization

for maximal productivity

Launch of AI data

management services

P.20

P.24
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2nd Quarter (1H) FY’27/3 Financial Results

- Consolidated Statement of Income

- Performance by Segment

- Quarterly Trends

- Ordinary Income

- Balance Sheet

- Cash Flows
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2nd Quarter (1H) FY’27/3 Financial Results | Consolidated Statement of Income

1H FY’26/3 1H FY’27/3

Results Results
Increase

/Decrease
Ratio of 

change %

Net Sales 8,506 8,438 (67) (0.8)

Social Infrastructure Business 5,490 5,963 473 8.6

Advanced Industry Business 3,016 2,475 (541) (18.0)

Solution Business 596 647 51 8.7

Gross Profit 2,536 2,690 154 6.1
Gross Profit Margin (%) 29.8 31.9 - -

SG&A Expenses 1,432 1,504 71 5.0
SG&A Ratio （%） 16.8 17.8 - -

Operating Income 1,103 1,185 82 7.5
Operating Income Margin (％) 13.0 14.0 - -

Ordinary Income 1,136 1,208 72 6.4
Ordinary Income Margin (％) 13.4 14.3 - -

750 855 104 13.9
Net Income Margin (％) 8.8 10.1 - -

8

Net Sales

Gross Profit

Operating Income

POINT

8

Social Infrastructure Business Performed Well

Record-High First-Half Gross Profit Margin

Record-High First-Half Operating Income 

and OP Margin

Net sales were flat YoY due to the completion of 

large projects from the previous fiscal year and a 

slower-than-expected ramp-up of certain newly 

awarded projects in the current fiscal year.

(Million Yen)

In addition to higher unit prices, high-margin 

projects increased, particularly in strategic focus 

areas such as Data Management, AI-related 

businesses, and Consulting.

The improvement in gross profit margin more than 

offset higher SG&A expenses associated with 

personnel and training costs resulting from the 

significant increase in new hires supporting 

business expansion under the Medium-Term 

Management Plan.

Net Income Attributable
to Owners of Parent
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2nd Quarter (1H) FY’27/3 Financial Results | Performance by Segment 1. Net Sales

1H FY’26/3 1H FY’27/3

Results Ratio to
sales % Results Ratio to

sales %
Increase

/Decrease
Ratio of 

change %

Entire company 8,506 100.0 8,438 100.0 (67) (0.8)

Social Infrastructure Business 5,490 64.5 5,963 70.7 473 8.6

Energy 4,065 47.8 3,979 47.2 (86) (2.1)

Transportation 628 7.4 822 9.7 193 30.8

Public Works 614 7.2 873 10.4 259 42.2

Communication/Network 181 2.1 288 3.4 107 59.2

Advanced Industry Business 3,016 35.5 2,475 29.3 (541) (18.0)

Manufacture 687 8.1 595 7.1 (91) (13.3)

Service 1,806 21.2 1,538 18.2 (268) (14.9)

Enterprise 522 6.1 340 4.0 (181) (34.8)

Solution Business 596 7.0 647 7.7 51 8.7

(Million Yen)

9

POINT

Social Infrastructure Business

Growth in DX and Modernization Projects

[Energy]

- Electric Power: Secured upcoming large-scale 

projects, including mainframe migration projects, and 

entered the emerging DERMS and Supply-Demand 

Balancing & Power Market Trading market.

- Gas: Projects addressing regulatory requirements and 

modernization efforts, including cloud migration and 

system renewal, along with system development 

projects leveraging AgileLeap, performed well.

Advanced Industry Business

Data Management & AI Portfolio Transformation

Accelerating portfolio transformation to advance the 

Next-Generation SI Business. Net sales declined due to 

the effect of the above and the negative impact of the 

completion of large-scale projects in the previous fiscal 

year.

Accelerating productivity gains through AI-driven and AI-

native development and the expansion of high-value-

added AI Data Management services.

[Transportation]

- Strong growth in railway-related systems.

[Public Works]

- National security-related systems performed well.
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2nd Quarter (1H) FY’27/3 Financial Results | Performance by Segment 2. Orders Received / Order Backlog

1H FY’26/3 1H FY’27/3

Results Results
Increase

/Decrease
Ratio of 

change %

Entire company 8,631 8,404 (226) (2.6)

Social Infrastructure Business 5,582 5,983 400 7.2

Energy 4,074 3,859 (214) (5.3)

Transportation 693 751 57 8.4

Public Works 642 1,057 415 64.7

Communication/Network 172 314 142 82.7

Advanced Industry Business 3,048 2,421 (627) (20.6)

Manufacture 684 629 (54) (8.0)

Service 1,882 1,459 (422) (22.5)

Enterprise 482 331 (150) (31.2)

1H FY’26/3 1H FY’27/3

Results Results
Increase

/Decrease
Ratio of 

change %

3,373 3,633 259 7.7

2,217 2,446 228 10.3

1,783 1,766 (16) (0.9)

195 195 (0) (0.1)

185 346 161 87.3

53 137 83 155.4

1,155 1,187 31 2.7

203 252 49 24.3

798 819 20 2.5

153 115 (38) (24.8)

10

Orders received declined due to the absence of large-scale orders (Service) recorded in FY'26/3. 

Order backlog reached a record high for the first half.

Orders Received Order Backlog

(Million Yen)
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1H FY’27/3 Financial Results | Quarterly Trends

2,685 2,566 
2,866 

3,373 
3,633 

0

3,000

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

FY'23/3 FY'24/3 FY'25/3 FY'26/3 FY'27/3

3,185
3,439

3,897
4,360 4,243

0

3,000

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

FY'23/3 FY'24/3 FY'25/3 FY'26/3 FY'27/3

3,684 3,432
3,725

4,502 4,339

0

3,000

Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2 Q3 Q4

FY'23/3 FY'24/3 FY'25/3 FY'26/3 FY'27/3

(Million Yen)

Record High

for Q2

11
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2nd Quarter (1H) FY’27/3 Financial Results | Ordinary Income

(22) (71)+175

1,208

1,136

(10)

Net Sales

Impact

1H FY’26/3 1H FY’27/3

YoY

＋6.4％

＋¥72 million

Others

The increase in net sales and the improvement in the cost-of-sales ratio more than offset the rise in SG&A expenses

associated with personnel and training costs for new graduates.

12

(Million Yen)

Improvement

in Cost of Sales Ratio

Increase

in SG&A Expenses
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6,947 
7,456 

574 
573 

2,751 1,895 

FY'26/3 27/3 2Q

3,283 3,247

6,990 6,677

FY'26/3 27/3 2Q

2nd Quarter (1H) FY’27/3 Financial Results | Balance Sheet

(Million Yen)

・ Total Assets  9.9 billion yen

Major changes

・ Equity Ratio  74.1％

Major changes

Assets Liabilities and Net Assets

13

■ Current assets ■ Non-current assets ■ Current Liabilities  ■ Non-current Liabilities  ■ Net assets

10,274
9,924

10,274
9,924

(Million Yen)

FY’27/3 1H FY’27/3 1H

Accounts payable
- other

-¥377 million

Cash and deposits

-¥187 million

Notes and accounts 
receivable

-¥123 million

Investment securities

+¥145 million

Retained earnings

+¥175 million

Treasury shares

-¥(352) million
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FY’26/3 1H FY’27/3 1H Key Points

Operating Activities 394 274

Income before income taxes 1,208

Increase (decrease) in provision for bonuses (125)

Decrease (increase) in trade receivables 138

Increase (decrease) in accounts payable - other (370)

Increase (decrease) in accrued consumption taxes (149)

Income taxes paid (481)

Investing Activities (6) 10

Financing Activities (305) (472) Dividends paid (471)

Cash and cash equivalents 

at end of period 2,969 2,754

2nd Quarter (1H) FY’27/3 Financial Results | Cash Flows

14
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Progress on the Growth Strategy

- Medium-Term management Plan New Canvas 2031 

- Focus Points for FY’27/3

- Offering-Based Business

- Next-Generation SI Business

15
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New Canvas 2031 | Management Target

¥３０bn

¥5bn

¥１７.１bn

FY’26/3

¥１2.8bn

FY’23/3

Social Infrastructure-Focused Ad-Sol

Technology-Driven Ad-Sol

A One-of-a-Kind Smart City IT Company

Net Sales

ー New Canvas 2031

Workforce & Technical Capabilities IT Systems Focused on Social Infrastructure IT Systems Contributing to Clients’ Market Competitiveness

Manpower & Mobilization Capacity RFP Response Solving Social Issues through IT

Manufacturers/System Integrators End Users/Manufacturers/System Integrators Expansion of Direct Transactions with End Users

Subcontractor (Tier 2) Collaborative Partner Co-creation Partner

ー New Canvas 2026

Value Proposition

Client Expectations

Clients

Positioning

(System Design 
/Requirements Definition)

FY’31/3

Operating

Income

¥2.1bn

Net Sales

Operating

Income

¥１.2bn

Net Sales

Operating

Income

16

Medium-Term Management Plan

Re-Post
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New Canvas 2031 | Business Portfolio Vision

17

Sales Ratio

Consulting

SI Service

Focus on 
Social Infrastructure 

Redefining Priority Areas with a 

Focus on Smart City Initiatives

Management

Strategy M&A/AllianceHuman Capital
Internal DX and

AX*2 Promotion

Shareholder

Returns

｜Next-Generation Energy

｜ Smart Infrastructure/Smart Life

｜ Enterprise DX/Modernization

System development that flexibly and accurately responds 

to increasingly diverse and sophisticated client needs

New Technology 

Readiness
Adoption, business application, 

and scaling of new technologies 

supporting Offering-Based Business 

and Next-Generation SI Businesses

エネルギーEnergy

Transportation

Urban Development

Leveraging our strengths to deliver 
executive-level proposals

One-Stop services from consulting

New Canvas 2026❘

FY’31/3

New Canvas 2031 （FY’27/3–FY’31/3）
Medium-Term
Management Plan

Base Road

Growth

Business

Target

Areas

B
u

s
in

e
s
s
 S

tr
a

te
g

y

Optimizing 
capital 

allocation

10％–20％

70％–80％

Approx.10％

Cash 
generation

Capital 
investment

Reinvestment

The Driver of Sustainable Growth

Next-Generation SI*1 Business

The Next Pillar of Growth

Offering-Based Business 

Financial Strategy

/Capital Allocation

Strengthening the Management Foundation
to Support Business Growth and Capital Efficiency

Supporting business transformation
while accelerating strategy execution

Maximizing 
revenue

and profit

*1 SI: System integration  *2 AX: AI Transformation

Medium-Term Management Plan

Re-Post
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New Canvas 2031 | Circular Model of Next-Generation SI and Offering-Based Businesses

To address increasingly diverse and sophisticated client needs and drive further growth, we strengthen our capabilities 

in Next-Generation SI while advancing our Offering-Based Business by assetizing our expertise and strengths.

18

Next-Generation SI Business Offering-Based Business

Investment 
to Realize the Circular Model

We invest in establishing the circular 

model of next-generation SI and offering-

based businesses, using stable cash 

generated from our existing operations.

Human Capital
Clients          IT departments/Subsidiaries

Approach           Driven by client requirements

Delivery Model    Custom development 

Revenue Model  Man-hour–based

Scope                 Design, Development, Operations

Strengths            Systems expertise

Client business knowledge

Proposals 

Addressing 

Management 

Needs 

Project 
Acquisition 
and System 

Development

Consulting

Engagement 
from Client 
RFP Stage

End-to-End 
Delivery through 

System 
Development

Cutting-Edge Technologies 

Accumulation 
of Knowledge 
and Insights

Accumulation 
of Knowledge 
and Insights

Proposals 
Leveraging 

Expertise and 
Strengths

Focus on recruiting and developing talent to 

support and drive our business strategy

Acquisition, application, and expansion of new 

technologies supporting both businesses (AI-native 

development, data management, etc.)

Technology Consultant

Project Manager

Top Consultant

Core

Talent
Technology Consultant

Project Manager

Top Consultant

Assetizing

our Expertise 

and Strengths

Clients          Executives/Business Leaders

Approach           Driven by management

and business challenges

Delivery Model    Consulting + asset utilization

Revenue Model   Value-based

Scope                  Advisory, proposals

Strengths             Assets + industry and management     

expertise

Offering-Based Proposals Aligned with 
Management Needs

Advancement of Next-Generation SI 
/ SI Delivery Triggered by Offerings

Medium-Term Management Plan

Re-Post
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Launch of New Services to Strengthen 

Offering-Based Proposals

Next-Generation SI BusinessOffering-Based Business New Technology Readiness

Driving Sustainable Growth

System development that flexibly and 

accurately responds to increasingly diverse 

and sophisticated client needs

Addressing Latent Client Needs

by Leveraging our Expertise and Strengths

Adoption, business application, 

and scaling of new technologies supporting 

Offering-Based Business 

and Next-Generation SI Businesses

Strengthening the Management Foundation to Support Business Growth and Capital Efficiency

Supporting business transformation while accelerating strategy execution

19

Progress in Proposals and Development 

Across the Our Three Focus Areas

Growth in AI-Driven Development and 

Data Management Projects

Focus Points for FY’27/3
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Offering-Based Business | Corporate Value Visualization & Structuring Service Refagram

・ Launched Refagram, a new service that supports our Offering-Based Business, a key growth pillar under 

the Medium-Term Management Plan.

・ Building on our strengths and expertise cultivated in the social infrastructure domain, Refagram helps to convert knowledge into 

assets, establish platforms for AI adoption, and share knowledge across the organization, while expanding its capabilities to

visualize and structure corporate value through an FDE-driven approach.

Ad-Sol Nissin's Core Assets

Structure Co-Creation & Reuse

Visualize Knowledge AssetizationSolutions/Project Management

Business Templates

/Core Technologies

Track Record and Expertise Cultivated 

in the Social Infrastructure Domain

Sharing of 

Organizational Knowledge

Establishment of 

AI Utilization Platforms

Value Created

Refagram Value Proposition

Making Invisible Value Visible

*1 Refagram Service Website: https://adniss.jp/sol-top/refagram.html (Japanese Only)

*2 FDE (Forward Deployed Engineer): An approach in which engineers develop a deep understanding of a client’s business operations and organization, 

providing hands-on support from issue identification through system implementation and ongoing operation.
20

https://adniss.jp/sol-top/refagram.html
https://adniss.jp/sol-top/refagram.html
https://adniss.jp/sol-top/refagram.html
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● Orders Secured ● Ongoing Proposals

● Industry-Academia-
Government Collaboration

Offering-Based Business | Key Progress

21

・ 

・ 

・

Key Strength Assets Leveraged 

in 1H (Launch Phase)

Energy Transportation Urban Development

Geographic

Information System

Data

Platform Development

AI
Advancing 

Assetization

P.22

P.23

＼ High-Priority Areas／

Three Strategic Focus Areas for the Offering-Based Business

Driving business development across our three focus areas (Energy, Transportation, and Urban Development) 

by leveraging our proprietary strengths and assets to win new projects and expand existing engagements
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Offering-Based Business | Project Highlights in Strategic Focus Areas | Urban Development

22

・ Received a contract from NIED to demonstrate disaster information delivery using SIP4D.

・ Leveraged Geographic information system technologies to verify high-speed data delivery and visualization technologies 

for large-scale spatiotemporal geospatial data required for Disaster Prevention DX.

National Research Institute for Earth 

Science and Disaster Resilience

Advancing Information 

Utilization in Disaster 

Prevention and Mitigation

High-Speed Delivery & Visualization

of Large-Scale Geospatial Data

Evaluating the feasibility and challenges of 

technologies such as vector tiling, leveraging our 

GIS expertise to reduce data volume and improve 

data delivery performance.

What is Vector Tiling?

A technology that divides and converts vector-based 

geospatial data into small tiles for efficient delivery over 

networks such as the Internet. Compared with conventional 

raster tiles, vector tiles require less data and enable faster 

data transmission.

Weather Data
Damage 

Estimation Data Sensor Data

and so on

Fundamental Disaster Information Sharing Network

SIP4D

Multi-Sensing Data Analysis, Visualization, and Sharing System

SIP4D-Sens

Disaster Dynamics Decision Support System

SIP4D-DDS

● Information-Sharing Platforms

Developed and Operated by NIED
Spatiotemporal Geospatial Data

(Large Volume / High Update Frequency)

Contributing to the development of a disaster information delivery platform that enables 

stakeholders to rapidly share up-to-date disaster information, supporting situational 

awareness and decision-making immediately after a disaster occurs.
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Offering-Based Business | Project Highlights in Strategic Focus Areas | Urban Development

23

・ Nachikatsuura Town in Wakayama Prefecture, Keio Research Institute at SFC, and Ad-Sol Nissin signed a trilateral 

industry-government-academia partnership agreement. 

・ Promoting Marine DX through the utilization of AI, satellite data, and GIS technologies.

Establishing the Future of Oceans and Communities through seagrass bed restoration and blue carbon creation.

Visualizing Marine Resources through Marine DX Powered by M-NEX

Integrate Visualization 

& Analysis

Evaluation 

& Prediction

Marine Resource Management

Marine Data Lake
(Historical Data)

Marine Intelligence

Location Area Vegetation

M－NEX
M-NEX Marine DX Platform

Fisheries Resource Recovery

& Industry Revitalization

Environmental 

Conservation

Regional Revitalization 

& Community Development

Economic Impact

For the Future of Oceans 

and Communities

*1 Blue Carbon: Carbon captured by coastal and marine ecosystems through 

photosynthesis and subsequently stored in seabed sediments and the deep ocean.

*2 M-NEX: A marine DX platform jointly developed by Keio Research Institute at SFC 

and Ad-Sol Nissin to support decarbonization and sustainable community development.

Remote Sensing
Marine Monitoring via Drones and Satellites

GIS × IoT
Data Collection & Management

Nachikatsuura Town’s Initiative

Declared its commitment to becoming a Zero Carbon City in December 2020. 

The town is promoting the Seagrass Bed Restoration Master Plan under the 

vision of creating, protecting, and utilizing seagrass beds to preserve the 

oceans and communities for future generations.

(From left)

Shinozaki, President, Ad-Sol Nissin Corporation

Hori, Mayor of Nachikatsuura Town

Professor Emeritus Wanglin Yan, Keio University
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Launch of AI Data Management Services that collect, integrate, and structure dispersed enterprise data and business 

knowledge, transforming them into information assets ready for AI-driven analysis and utilization

Offering-Based Business｜Expanded D×D Leap Service Portfolio with AI Data Management Services

24

Transforming Dispersed Data into AI-Ready Information Assets
Providing end-to-end support from data management to AI-driven value creation through a three-step 

approach: Data Collection & Integration, Data Structuring & Quality Enhancement, and AI-Driven 

Insights & Value Creation.

* D×DLeap Service Website: https://adniss.jp/leapx/ddleap.html (Japanese Only)

https://adniss.jp/leapx/ddleap.html
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Next-Generation SI Business | Project Highlights in Strategic Focus Areas | Energy

・ Developed an Energy Engagement Web App for Tokyo Gas’s Battery Network Service.

・ Leveraging AgileLeap, our agile development-focused service, a Japan-Vietnam Scrum team delivered a co-creative 

agile development project, supporting the creation of new customer experiences for residential battery storage systems.

(From left)

Okubo, Sakuma, Inagaki

Equipment Solution Development Department, Customer & Business Solutions Company, Tokyo Gas Co., Ltd.

Itayama

Smart GX Division, Ad-Sol Nissin Corporation Results

Launched the service

in November 2026.
Supported Tokyo Gas’s GX initiatives and 

enhanced customer engagement.

Tokyo Gas Initiative

Designed an Energy Engagement Web App to 

visualize user participation and social contribution.

Ad-Sol supported continuous service 

improvement through co-creative agile 

development, incorporating user feedback 

throughout the development process.

Background

Challenge

Users have limited visibility into battery operations and their social contribution.

Prototype

Development

User Validation

Improvement

Cycle

Feature

Planning

(Approx. 70 Participants) 

With the growing adoption of renewable energy, the installation of residential 

battery storage systems is expanding. Tokyo Gas has launched its Battery 

Network Service, which optimizes the control of residential battery storage 

systems based on electricity supply and demand.

25
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FY’27/3 Operating Results Forecast 

/ Dividend Forecast
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- FY’27/3 Operating Results Forecast 

- FY’27/3 Dividend Forecast
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FY’27/3 Operating Results Forecast

Aiming to Achieve Record-High Revenue and Profit for the Fourth Consecutive Fiscal Year

27

・ No change from the forecast announced on May 12, 2026.

・ Development to begin on a major project (Energy: host migration / modernization) that will continue beyond next fiscal year.

Amid strong IT investment demand driven by DX, AI, and digitalization, we continue to see robust demand.

・ Looking toward medium- to long-term growth and expansion, we plan to make proactive investments in human resource 

development and in capabilities related to new technologies such as AI and data management.

FY’26/3 Results FY’27/3 Forecast Increase/Decrease Ratio of Change(%)

Net sales 17,151 18,200 +1,048 +6.1

Operating income 2,145 2,400 +254 +11.9

Operating income margin (%) 12.5 13.2 +0.7P -

Ordinary income 2,215 2,470 +254 +11.5

Ordinary income margin (%) 12.9 13.6 +0.7P -

Net income attributable to 
owners of parent 1,511 1,610 +98 +6.5

Net income margin (%) 8.8 8.8 +0.0P -

(Million Yen)
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FY’27/3 Dividend Forecast

1.15
1.65 2.0 2.05

3.0 
4.75

6.5 
10.0 

10.5 
13.5 

16.0 
17.5 18.0 19.0 

21.5 

30.0 

46.0

Dividend to be increased for 17 consecutive years

FY’26/3
FY’27/3

Forecast

Total 46 48
Interim 18 24

Year-end 28 24

FY’10/3 FY’11/3 FY’12/3 FY’13/3 FY’14/3 FY’15/3 FY’16/3 FY’17/3 FY’18/3 FY’19/3 FY’20/3 FY’21/3 FY’22/3 FY’23/3 FY’24/3 FY’25/3 FY’26/3
FY’27/3

Net income per share(yen)* 1.5 5.40 4.41 6.8 9.95 13.17 16.25 29.59 30.65 37.95 44.99 48.65 42.30 45.20 52.54 65.80 86.85 95.61

Dividend per share(yen)* 1.15 1.65 2.0 2.05 3.0 4.75 6.5 10.0 10.5 13.5 16.0 17.5 18.0 19.0 21.5 30.0 46.0 48.0

ROE 1.6% 5.5% 4.4% 6.3% 8.8% 10.4% 11.5% 18.8% 17.2% 18.9% 19.8% 17.2% 14.2% 13.6% 14.3% 17.2% 22.2% 22.7%

Dividend payout ratio 74.7% 30.9% 45.4% 30.7% 30.2% 36.1% 40.0% 33.8% 34.3% 35.6% 35.6% 36.0% 42.5% 42.0% 40.9% 45.6% 53.0% 50.2%

DOE 1.2% 1.7% 2.0% 1.9% 2.7% 3.8% 4.6% 6.4% 5.9% 6.7% 7.0% 6.2% 6.0% 5.7% 5.8% 7.7% 11.6% 11.4%

(Yen)

48yen

5.0

28

*1 Net income per share and dividends per share are shown after taking into account stock splits (3-for-1 stock split on January 1, 2014, 2-for-1 stock split on October 1, 2016 and 2-for-1 stock split on April 1, 2025).

-Forecast-

(Yen)

50th Anniversary 

Commemorative 

Dividend
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64.01 

18.83 

11.03 
2.54 

2.32 1.27 

Company Profile

30

Corporate Name Ad-Sol Nissin Corporation

Head Office Rivarge Shinagawa 4-1-8 Konan Minato-ku, Tokyo 108-0075

Branch Osaka, Fukuoka, Nagoya, Sendai, San Jose (USA)

Establishment March 13, 1976

Representative Toshiaki Shinozaki, Representative Director and President

Number of 

employees
Consolidated : 723 (as of April 1, 2026)

Sales 17.15 billion yen (FY’26/3)

Listing Market
Tokyo Stock Exchange Prime Market

Stock code: 3837

Shares 

outstanding
17,289,930 shares (As of September 30, 2026)

Affiliated 

Company

Domestic Ad-Sol Asia Corporation

(Offshore development base: Vietnam)
USA         Adsol-Nissin San Jose R&D Center, Inc. 

Our MissionCompany Profile

Shareholding ratio （％） （As of September 30, 2026）

Individuals and others
Financial institutions

Other companies

Foreign institutions

and individuals

Securities

companies

Treasury shares

Corporate Philosophy

At Ad-Sol Nissin, by creating and providing high value-
added services, we contribute to customer satisfaction 
and the development of a prosperous society.
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50 Years Since Founding—From a Technology-Driven Ad-Sol to a Social Infrastructure-Focused Ad-Sol, and Beyond

Independent IT Company

1976–2000 2000–2015 2015-2025

Technology-Driven Ad-Sol Social Infrastructure-Focused Ad-Sol

JASDAQ TSE Second TSE First TSE Prime

2026–

¥17.1bn

Record-High Sales for
Three Consecutive Years

1990s

Gas

Roads Railway

Aviation Space Next-Generation Energy

Credit Cards Payment

Power Grid 
Control

Systems

Started with
Growth through Expansion and 

Deepening of Coverage of Domains

Patents: 25 (cumulative)

Industry-Academia Partnerships: 5 universities (domestic and international), 

companies and research institutions

R&D

Global Delivery
San Jose R&D Center TechzenAd-Sol Asia

Fukuoka Sendai Nagoya

Core Tech

Founded in

1976
Tokyo Osaka

Business

Domains

Founding Era

Current

Position

FY’26/3–FY’31/3

¥15bn

IoT
Security

AI
Data Management

Manage-

ment

Techno-

logy

Perfor-

mance

Geographic Information System
Telecommunication, 

Monitoring, 

and Control

Agility in a Changing 
Environment

Focus on
Social Infrastructure 

A Unique Business 
Model

Advanced Technical Expertise

&  Cutting-Edge Technologies 

Applied to Business

Net Sales

¥5bn

5 locations in Japan

723 employees

1 consolidated subsidiary

4 affiliated companies

Into a New Era

Net Sales

Operating Income

Operating Income Ratio

31
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Global Delivery System

Tokyo Head Office

Ad-Sol Asia Corporation

Kansai BranchKyushu Branch

Da NangHo Chi Minh Hanoi

Nagoya Office

San Jose

R&D Center

Provide cutting-edge DX solutions by fully utilizing the global Ad-Sol network.

32

Sendai

Development Center
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List of Solutions

Store information mapping service

Advanced analysis and simulation used by governments, universities, research institutes, etc.

Development platform for digital maps with excellent visualization

Seamless visualization of indoor and outdoor location information

SaaS-type commercial area analysis solution with AI functions

ArcGIS

Contribute to business transformation and speedy value proposition through digital transformation

Build sustainable and efficient IT systems in the cloud

Supporting the acceleration and enhancement of business transformation through data management

AI Enabling Trusted and Reliable AI — AI Consulting & Engineering Services

Global
A global IT service that comprehensively supports Value, Safety, and Growth—the key drivers of DX

Agile Development for Everyone in the Age of AI — A Project Management Platform

33

LeapX

GIS
geographic information system

IoT
spatial information

Enterprise Transformation Solutions

Offering-Based Making Invisible Value Visible — Corporate Value Visualization & Structuring Service
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Research and Development

Point

０１ San Jose R&D Center

The AI Research Institute promotes 

advanced AI technology research, AI 

system development, and AI talent 

development to support our clients' 

digital transformation (DX) and business 

innovation. We continuously enhance 

our AI services to create new value for 

our clients and society.

- Participation in AIST's AI Quality 

Management Project

- Development of the In-House 

Generative AI Service AdsolChat

- Establishment of Team Space Data 

Lab to Promote the Utilization of 

Space and Satellite Data

The San Jose R&D Center

continuously explores and researches 

the insights and technologies emerging 

each day from Silicon Valley, the global 

hub of cutting edge innovation, and 

deliver them to Japan to drive future 

oriented challenges.

Through local technology trend 

research and relationship building with 

Japanese companies in the region, we 

focus not only on strengthening our 

technological capabilities but also on 

creating new business opportunities in 

Japan.

Through industry-academia collaboration, 

joint research with universities in Japan and 

overseas, and participation in academic 

activities, we strengthen innovative core 

technologies and contribute to the 

development of a more prosperous society.

- Tohoku University
(Data Platform for the New AI Era)

- Waseda University

(Energy management system)

- Keio University 

(Geographic information system)

- Ritsumeikan University 

(IoT / Cybersecurity)

- University of Da Nang
(Realization of Smart University)

*EMS: Energy management system

*GIS: geographic information system

We actively work to convert proprietary 

technologies into intellectual property by 

patenting new technologies developed 

and know-how accumulated through our 

research and development activities.

- 25 patents granted

 (as of April 2026, cumulative total)

Point

０2
Point

０3
Point

０4

34

AI Research Institute
Industry-academia 

collaboration
Patents
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• This document does not constitute or form part of any offer to solicit the purchase of, or an offer to sell, any securities, nor does it constitute a 

solicitation for any such offer (collectively, “solicitation”), nor shall it form the basis of, or be relied upon in connection with, any contract or obligation.

• Statements contained in this document that relate to future prospects are based on current targets, expectations, forecasts, and assumptions 

involving risks and uncertainties, and include so-called forward-looking statements. These statements do not constitute guarantees or assurances.

• Actual results may differ materially from those expressed or implied due to various factors, including general industry and market conditions, interest 

rates, currency exchange fluctuations, and other domestic and international economic conditions.

• While the information regarding performance and other matters contained herein has been prepared based on data deemed reliable, the Company 

does not guarantee its accuracy or completeness.

• This document is provided solely for informational purposes, and any use of this document by investors shall be at their own discretion and 

responsibility. The Company shall not be liable for any consequences arising from such use.

• The Company undertakes no obligation to update or revise any forward-looking statements contained in this document, even in the event of changes 

in information or future developments.

• Furthermore, the Company does not necessarily undertake to revise any previously disclosed forward-looking statements, except as required by 

applicable disclosure regulations.

• Information regarding other companies is based on publicly available sources. Company names and product names mentioned herein are 

trademarks or registered trademarks of their respective owners.

● Contact

Head office: Rivarge Shinagawa 4-1-8 Konan Minato-ku, Tokyo

Public Relations & Investor Relations Team (ir@adniss.jp) 


